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Playing it Safe 
Distributor offers innovative 

safety partnership
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Ireland’s fastest growing safety company is offering much more than the traditional distribution fare. They offer customers cost reductions, maximum returns from available resources and significant efficiencies in procurement, warehousing, finance and safety training. This is achieved through an innovative safety partnership based on consistently high quality products, an unrivalled range of value-added services, a strong customer service ethos, and 25 year’s safety industry expertise.



From its 1976 origins in Cork, Anderco Safety has developed to provide nationwide coverage from sales offices and distribution centres in Dublin and Cork. An outstanding reputation for product quality and service innovation has meant that, at a time when growth rates in the industry remain unremarkable, Anderco has gone from strength to strength and notched up a 2,000 strong customer base across a wide spectrum of market sectors from pharmaceutical, chemical and electronics to the service sector, government departments and local authorities. Recent performance has firmly secured Anderco’s position as Ireland’s rising star in the distribution of general and specialised safety equipment and protective clothing.

Alan Bruce, Anderco’s Managing Director, attributes the company’s success to its proactive customer service ethos. “We 
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catalogue, available in early January, will be even bigger than last year’s and


packed with signs and useful information. Anderco uses a dedicated design team and sophisticated in-house production facilities to customise a range of stock signs for customers as well as embroider, screen print or apply logo badges to workwear to meet the demands of a variety of working environments and budgets.


On top of this, Anderco is currently working on a new look website to be launched early in the New Year. The new site will be easier to navigate and feature online catalogues, regular news updates and useful safety facts and advice. It will also host an electronic ordering facility that the company are in the process of demonstrating to customers and customising it to meet their specific requirements.





Despite ongoing success to date, Anderco’s Managing Director is far from complacent. According to Alan the company has big plans for 2003. “2002 was an exciting year for us. We made significant progress in sales and development. We invested heavily in strengthening our capacity to provide a high level of service nationwide by taking staff numbers towards 40 and opening a distribution base in Dublin. As we enter the New Year, we are perfectly positioned to become Ireland’s premier provider of PPE equipment, clothing and services.”








Anderco’s new Dublin Distribution Centre

















hold over 3,000 high quality, stock products. We are available to our customers 24 hours a day, 365 days a year. Our customers are under increasing pressure to contain costs and deal with fewer suppliers. We offer them a one-stop-shop capable of meeting all of their needs. This is reinforced by our extensive expertise in providing technical, consulting and training services. We are proud of our reputation for building close and successful working relationships with our customers.”


Uniquely, in the Irish safety industry, Anderco offers its customers a range of tailored service packages and operates a number of supply systems to cater for individual ordering cycles and stock management requirements.


Commenting on the company’s unique partnership approach, Anderco’s Sales Manager, Douglas Guilfoyle, highlights
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Alan Bruce, Managing Director of Anderco Safety





Unrivalled levels of service 





 the importance of meeting the specific needs of large and small businesses across a wide spectrum of market sectors. 


“While no two businesses are alike they all face stringent health and safety challenges. They need to feel confident that their safety company has the breadth of 


products and services to meet those challenges, to make their working day easier and give them peace of mind. We offer a range of value added services from consultancy to free PPE training to augment our competitive pricing and commitment to quality.”


Anderco’s team of sales and customer service representatives are trained by product manufacturers on an ongoing basis so that they are in a position to offer expert advice on safety legislation and standards, and recommend appropriate products and training to customers. Each Anderco customer has a designated customer service representative who serves as their primary contact with the safety company. Each representative develops an in-depth knowledge of their customers’ specific requirements and is trained to provide a prompt and informed service.


Anderco recently published its own range of customised product catalogues, outlining Anderco’s “express range”. All products in the catalogue are available for 24-hour delivery. A new safety signs 
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